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Starting Ecommerce Business Checklist
CHECKLIST 
STARTING AN E-COMMERCE BUSINESS
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Starting an e-commerce business takes adequate planning and preparation to ensure success. The e-commerce industry has grown tremendously over the past few years as internet use has increased. More and more individuals now purchase goods and services over the internet, leading to an increase in online businesses.
In the e-commerce business, several buyers and sellers exchange their services with other consumers over the internet. There are various steps and decisions involved in starting an e-commerce business. The following is a practical checklist to follow when starting an e-commerce business:
· Create a Business Name.
When creating an e-commerce business, the first thing to do is choose a business name. Choosing a business name is vital, as it must be unique, and no one else must use it. It is advisable to keep the business name short for easy remembrance by the customers. 
· Search for and Secure a Domain Name.
After deciding on a business name, another vital task is searching for and choosing an available and appropriate domain name. The selected domain name needs to be unique and identify your website alone. The business name is often used as the domain name; however, it may not be available as a domain name. 
If the business name is unavailable for use as your domain name, use a URL related to the business. Getting a domain name that closely describes the company's business enables customers to remember the name and return to the site.
· Register the Domain Name.
Once a domain name is secured, it is time to register it with a domain registrar. To complete the registration, input your name, email, and phone number. If you want to register the domain name by yourself, complete the necessary paperwork from the IRS. 
· Apply for Business Permits and Licenses.
To operate an e-commerce business, obtaining business permits and licenses is vital. Check the type of sales tax license you need according to your state and get it approved before operating. The rules regarding business permits and licenses may vary in every state, hence the need to figure out the requirements in your state. 
Obtaining an Employer Identification Number (EIN) helps to identify the business and file any vital paperwork. 
· Choose an Ecommerce Platform.
Various e-commerce platforms are available that help manages the products and checkout process. Some self-hosted e-commerce platforms are available in multiple forms with different price points and features. 
· Design the E-commerce Website.
The e-commerce website's design should be simple and easy for customers to browse through. It is crucial to attracting customers' attention quickly. The user interface of the website should also be user-friendly for easy navigation. 
· Ensure the Website Supports Various Mobile Devices and Browsers.
After designing the website, ensure the whole site is functioning correctly with various browsers. Ensure that the website responds properly to mobile devices such as iPads, Android, and iPhones. It is vital to ensure that it is accessible on these multiple devices because people view and place orders from their devices. 
· Include Your Terms and Conditions.
Including terms and conditions on the website helps protect the business. It is not required by law unless there is personal data from users on the website. You can mention and include a link to the business's shipping and returns policy on the homepage. 
· Use SEO to Drive Customers to the Site.
Optimize your website for search engines and Google with the help of search engine optimization tools. Describe the pages on the website before doing the optimization. Ensure that the description of the content is straight and to the point. Descriptive content drives targeted audiences to the website. 
· Promote Your Business Online. 
It is advisable to promote your e-commerce business via social media before launching. You can set up a Twitter or Facebook account for the company and start an online advertisement. Publish content for the blog and put a "coming soon" notice on the website. 
· Take Stock of Your Inventory Before Launching Your Product(s).
Before launching or enabling the business to go live, stock up your inventory. Inventory stocking will help improve the delivery time of the products or services to the customers. Launch the products and always create a good reputation for the business by responding well to customers. 
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